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There are no second chances when it comes to financial 
protection in cases of lawsuits, disability or death.

There are many facets to protection that need to be 
addressed to guard against a wide variety of risks:

• Protection against the financial fallout from 
a lawsuit by having the maximum amount of 
umbrella insurance.1

• Protection against a long-term sickness or injury 
(disability) by having the maximum amount of 
personal disability insurance to ensure your monthly 
expenses can be met.

• Protection against a premature death by having 
the “Economic Life Value”2 (maximum amount) of 
life insurance to help provide financial stability to 
loved ones.

• Wills and trusts with provisions that accurately reflect 
your wishes.

It’s now or never.

It is key for individuals to realize that all of these 
protection components need to be put in place before 
something happens—before a lawsuit is filed, or a death 
or disability occurs. 

It doesn’t have to cost a lot.

What many people do not realize is that implementing the 
proper strategies to put all of these protections in place 
can often be done with little to no additional out-of-
pocket-cost.

No one is perfect!

In the 30+ years I have been a financial professional, I have 
never met anyone who had their financial world set up 
perfectly. Never!  How concerning is that?  You might 
think that just because someone makes “a lot” of money 
that they are all set. Those are the ones who usually have 
the most to lose, but the truth is closer to this: They are 
often the ones who have the least protection in place. 

I work with some very successful individuals, including 
well-educated Wall Street Money Managers. While they 
may be quite good at managing other people’s money, 
when it comes to their own personal planning, they often 
fall short. 

Our education system does not offer classes on the 
principles of financial decisions. 

That may be why many people do not have a clue about 
what it takes to implement the kinds of strategies that 
you have now learned. Strategies that help protect their 
loved ones. Many people are simply not taught how to 
make the kind of financial decisions to help protect and 
build their wealth. As you know, it is often possible to 
maximize protection at little to no additional cost. 

Two things are certain in life…

One day, you will wake up and be uninsurable, or at  
least less insurable. Worse, one day, every person who 
walks this earth won’t wake up — that I can guarantee. 
Despite this, avoiding proper planning is unfortunately 
all too common. 

Nobody wants to think about insurance. Often, people 
believe it is too confusing, and too expensive. Some are 
superstitious or worried about bad karma. Others don’t 
want to think about their own mortality. 

Pay it Forward and Help Improve 
Someone’s Financial Life
You’ve heard the term “Pay it forward.” When someone does something for you, you pass it on to another 
person.  “Paying it forward” can make the world a better place.

Just as I was introduced to you, it is your turn to “pay it forward” by introducing me to someone you care about.
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But life happens…

It’s happened to all of us... a neighbor, someone from 
work, your child’s friend’s parent. I’m referring to a major 
health experience or an accident. Cancer, a heart attack, 
a car accident—or perhaps a lawsuit or a severe stock 
market correction. Something that puts the family in an 
unbearable financial situation. Then we likely see a “Go 
Fund Me” account being set up for the family’s benefit. 

Because you have already implemented the appropriate 
strategies to help protect yourself and your loved ones, 
you can financially get through almost any situation you 
will face.

Here are some simple questions to ask the people you 
care most about:

• Have you protected yourself financially from a lawsuit by 
buying the maximum amount of umbrella insurance?1

• Have you protected yourself against a long-term 
sickness or injury by purchasing the maximum 
personal disability insurance to help pay the bills if a 
disability should strike—even if you already have some 
group disability coverage through your employer?

• Have you protected your loved ones by purchasing 
the “Economic Life Value”2 (maximum amount) of 
life insurance? The goal here is to allow your family 
to maintain their style of living—not have to sell the 
home or get a second job. (A $10 million term policy 
is as little as approximately $200 per month for a 
40-year-old male in excellent health). Or would your 
family need a “Go Fund Me” account and have to rely 
on the charity of others?

• Does your Will or trust have these provisions?

 – Is your guardian language set up the way you really 
want it to be? If it is your intention to have “mother/
father” figures as your child’s guardians, the 
wording must reflect this. For example: “Mary (my 
mother) and Jim (my father) so long as they are able 
to serve together; if they are not able, then Sue  
(my sister), so long as she is married to ‘John.’”  

 – Are your assets protected should your surviving 
spouse remarry? Do you want your assets to 
be protected from a future spouse and/or that 
spouse’s children?

 – Does your Will provide language to protect the assets 
you leave to your children against divorce or lawsuit?

 – Do you have lifetime trust provisions for the 
children rather than simply distributing money at 
certain intervals (e.g., 1/3 at age 25, 1/3 at age 30 
and balance at age 35), or even to adult children 
which can make that money vulnerable to claims in 
a divorce or lawsuit?

 – Do you have provisions set up for your children’s 
trust to help avoid state income taxes on their  
trust earnings?3

 – Is your trustee accountable if the stock market 
were to correct and your child’s trust account were 
to drop 30% or more in value?

 – Do you have contingent beneficiaries named in the 
event of a collateral event (e.g., plane goes down on 
a family vacation)?

The people you care about can have all of the above, often 
without spending much if any additional money.

More questions to ask the people you care about:

• Are you saving money in a retirement plan (e.g., a 
401(k))? If so, do you  honestly think you will retire in a 
lower tax bracket?

• Would you like to find a way to receive tax-free 
retirement income?4

• Will you be able to continue saving money should  
you experience a long-term disability and are unable 
to work? (Many people who make a claim under  
their personal disability insurance policy find that  
they are not able to meet their daily living expenses and 
continue to save for college and/or retirement while 
disabled.)

You did it. Now you can help others do it, too.

There are no second chances when it comes to lawsuits, 
disability or death. I live in the world of protection 
every day. I understand the difference that maximum 
protection can mean to an individual and their loved ones. 
And I’ve seen the financial suffering that can happen when 
proper planning is not put in place—the tragic impact it 
can have on the surviving family members. 

Whether the people in your personal network whom you 
care about are 25, 70, or any age in between, you can help 
them by a simple introduction… “paying it forward.” I can’t 
tell you how many times I’ve heard people say, “I wish I 
had listened to your advice 20 years ago.” My hope is 
that the people you care about never have to say that.

One final note: I am not interested in replacing any current 
advisors. My job is to work with any existing advisors to 
make sure that the right protections are always in place 
for our mutual client.

 Pay it forward!

Send this link to someone you care about—and help 
improve someone’s financial life! Be sure to “cc” me on 
the email.

http://richardaronwald.com/process/

http://richardaronwald.com/process/ 
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Richard Aronwald is a Registered Representative of Park Avenue Securities LLC (PAS). OSJ: 52 
Forest Avenue, Paramus, NJ 07652, 201-843-7700. Securities products offered through PAS, 
member FINRA, SIPC. Financial Representative of The Guardian Life Insurance Company of 
America® (Guardian), New York, NY. PAS is an indirect, wholly owned subsidiary of Guardian. 
Certified Financial Services LLC is not an affiliate or subsidiary of PAS or Guardian. Certified 
Financial Services LLC is not a registered investment advisor.

Guardian, its subsidiaries, agents, and employees do not provide tax, legal, or accounting advice. 
Consult your tax, legal, or accounting professional regarding your individual situation.

Material discussed is meant for general informational purposes only and is not to be construed 
as tax, legal, or investment advice. Although the information has been gathered from sources 
believed to be reliable, please note that individual situations can vary. Therefore, the information 
should be relied upon only when coordinated with individual professional advice. This material 
contains the current opinions of the author but not necessarily those of Guardian or its subsidiaries 
and such opinions are subject to change without notice.

Guardian® is a registered trademark of The Guardian Life Insurance Company of America.

1 Neither Guardian nor its subsidiaries issue umbrella insurance.
2  The Economic Life Value Theory states that one should maintain life insurance equal to the present value of all of their expected future earnings plus 

their benefits and life (all the things you do for your loved ones). Life insurance companies place limits on life insurance available to consumers based 
upon this formula and have created age-based multiples of current income and value of their estate as a guideline. 

3  Properly created trusts could provide a way to legally shelter some of your assets from State taxes depending on the state in which the trust is filed. 
There are some states that do not have State Taxes such as SD, NV, AK to name a few. Please confirm with tax and legal professionals.

4  Life insurance policy benefits are reduced by any outstanding loan or loan interest and/or withdrawals. Dividends, if any, are affected by policy loans 
and loan interest. Withdrawals above the cost basis may result in taxable ordinary income. If the policy lapses, or is surrendered, any outstanding loans 
considered gain in the policy may be subject to ordinary income taxes. If the policy is a Modified Endowment Contract (MEC), loans are treated like 
withdrawals, but as gain first, subject to ordinary income taxes. If the policy owner is under 59½, any taxable withdrawals may also be subject to a 10% 
federal tax penalty.




